The Shaklee Business Cycle

Step 1

Getting Prepared
Goals

Vision & Affirmations
Program Preparation
Career Plan Study

Step 6 Step 2
Multi-Leveling the Process Making the Connection
Referrals By Chance or Planned
Growing the Group Scripts & Invitations
Duplicationg Leadership Asking & Listening
The Shaklee
Business Cycle
for
Products and
Opportunity
Step 5 Step 3
Follow Through Marketing the Products
Sponsoring & Service and Opportunity
Taking Action Active & Passive Programs
Tracking Results Benefits & Features
Step 4
Closing the Sale or
Offering More Information
Questions
The Next Step

Handling Objections

“I have a clear vision of what my successful
Shaklee business looks like. | have the
confidence, commitment, and energy to

Increase my UV, sponsor more people, and

build my organization.”




